
VINAYAK MISHRA

Cell no. : +91 9158438218,+91 6388752646
Email id: vinayakmishra82@gmail.com
                    

Career Objective

Aspire to seek challenging roles in Marketing/Sales & Marketing with a growth oriented organization of repute.

Summary of Skills and Experience

1. An MBA in Marketing with science background having 12 years of Sales experience in Institutional, Industrial and Corporate Sales. 
1. Understand new ideas and technical concept quickly as well as adaptable to different environment and has the ability to work & perform under pressure.
1. An excellent planner with proven abilities in generating and maintaining loyalty levels with customers and serving corporate sector effectively.
1. Ability to juggle many tasks at once, work under tight deadlines, and long hours when required.

Organizational Experience      (Post Qualification)                                                                                                        

	
Safexpress Pvt. Ltd.
	
Sr. Executive – BDM (Retail)

	
December 2019 to August 2020



Key responsibilities of this job role include:-
1. Responsible for new business development & existing business for PTL & Air Cargo.
1. Retaining existing customers.
1. Preparation of commercial proposal and immediate response to any customer requirement.
1. Resolving the customer issues and queries on time.
1. Controlling the outstanding and strong follow up with the customer for collections.
1. Selling value added services to the customer and increasing business from them.
1. Exposure in identifying and adopting emerging trends & addressing industries requirement to achieve organizational objectives.
1. New customer development & brand awareness programs for enhancing the visibility of the product.
1. Conducting training programs for the sales team on selling strategies.

	
APL Cargo Carriers Pvt. Ltd.
	
Manager – Sales & Marketing 

	
August 2016 to November 2019


APL Cargo Carriers Pvt. Ltd. is logistics solution & services provider with sound financial and business infrastructure and significant experience in serving industrial and other general segments of domestic’s clients. APL represents various sectors of Logistics Services, Warehousing, Transpiration, other customized services etc.      



Key responsibilities of this job role include:-
1. Possess sales experience in Surface (By Road) distribution , Train, Air Cargo, 3PL  and Warehouse Services
1. Handling of all inbound and outbound quires over cold calling, mail or otherwise.
1. Preparation of quotations. 
1. Bill submission, payment collection, inventory control, and dispute solving & customers feedback.
1. Reporting to management as required.
1. Maintain & develop relationship with existing clients for help in enhancing business growth as well as making new clients in the assigned area.
1. Developed the database of leading a Automobile, Pharma, Cabal, Paper, Electronics & Electrics, Food & Beverages, Auto Component and Textiles Industries, Heavy Engineering Product Manufacture and Export Firms.
1. Excellent team building and leading skills.


	Shree Sai Non Conventional Energy Pvt. Ltd.
	
Sr. Sales Executive- Projects Sales

	
May 2014 to July 2016



Key responsibilities of this job role include:-
1. Lead the complete business development & sales activity for rooftop projects, SPV Modules and Solar Product.
1. Preparation of techno- commercial proposal for solar rooftop, conducting site survey, load calculation , pre-feasibility study for customer and using energy efficiency management as a key tool for selling.
1. Appointing new dealers in assigned territory for increase sales volume.
1. Handling collection, pending payments & debtor status and ensuring nil outstanding; organizing dealer and retailer meetings.
1. Preparing site survey report for the Solar Projects (Grid & Off-Grid).
1. Act as technical helpdesk for retails customers and commercial partners.
1. Participating in vendor development process.
1. Coordinating with PV Projects team for design of system, technical drawings and commercial proposals for projects customers.
1. Identify projects customers, develop them into prospects, and close orders directly.
1. Monitor that installations are proceeding on time, and to the customer satisfaction.
1. Ensure overall customer satisfaction with the working of the entire system. 
1. Coordinate with state nodal agencies, channel partners and retails sales channels.


	WAAREE Energies Ltd.
(WAAREE Group)
	
Sales Executive

	
February 2012 to April 2014



                      In 2007 Waaree began its foray in renewable energy with the establishment of WAAREE Energies Ltd (WEL). WAAREE designs, manufactures, erects, commissions and provides technical and maintenance support to wide variety of solar products, Systems and EPC. WAAREE has a modern state-of-the-art & automatic 500 MW production lines for PV modules at the Surat Special Economic Zone (SEZ).A full range of PV modules from 2Wp to 300Wp are manufactured to cater varied on-grid and off-grid applications. WAAREE PV Modules are exported to more than 68 countries globally, and in India.
Key responsibilities of this job role include:-
1. Selling of Solar PV Modules, Solar Water Pump, Solar Home Lighting system, Solar Street Light and Solar PV Projects to Industries and Commercial Establishment.
1. Identifying prospective clients in industries, educational institutions, hospitals, hotels, corporate offices, builders, architect etc.
1. Establish business relationship through channel partners for solar product in off grid & on grid markets.
1. Coordinating MNRE and state nodal agencies for the upcoming tender and the subsidies.
1. Monthly sales forecasting.. 
1. Conduct initial site visits to assess the technical feasibility of the project being offered.
1. Representing my organization at trade exhibition, events and demonstration.
1. Making accurate rapid cost calculations and providing customers with quotations.
1. Negotiating the terms of an agreement and closing sales.
1. Follow up for payment and collect ‘C’ form.
1. Refining sales from government bodies coordinate with state nodal agency (MEDA).

	OM Logistics Ltd., Pune
	Sr. Executive – Sales & Marketing

	July 2008 to January 2012 



Key responsibilities of this job role include:-
· To acquire new corporate clients under Pune Region.
· Working in Part load & Full Truck Load services ,3 PL services, warehouse & material management, milk run consolidation & distribution, logistics manufacturing, operational activity (movement of raw & finished goods) and dealer distribution / franchisee management.
· To acquire the current database of leading Automobile Manufacture, Retail Sectors, Pharmaceuticals, Agriculture Industries, Rubber Industries, Telecom Industries, Cable Industries, Paper Industries, Electronics & Electrics Industries, Auto component Industries, Food & Beverages, Textiles, Heavy Engineering Product Manufacture & Export Firms.
· Maintaining relation with existing clients as well as making new clients in the assigned area.
· Involve in all operational activities like ADR, DDR, MIS Report & Inventory Control.
· Analyze & Review the market requirement and communicating the same to the marketing terms for coming up new application. Evolve market segmentation & penetration strategies to achieve targets.
· Excellent team building and leading skills.   
· Conducting training programs for the sales team on selling strategies.



Educational Qualifications
                                             MBA (Marketing)
Completed two year full-time Master in Business Administration from Indian Institute of Management Training, Pune in 2008.


                                             B.Sc. (With Math’s, Physics)
B.Sc. degree course in Math’s, Physics from C.S.J.M. University, Kanpur in 2005.
	
H.S.C done from U.P. Board, Allahabad in 2000.

S.S.C done from U.P. Board, Allahabad in 1997.
 
Extra Curricular Activity
1. Active voluntary in the Induction Programmed held in IIMT, Pune.  
1. Arrange all the competition and all the activity performed in “Prerna” held in IIMT, Pune.
1. Successful completion of “INSPIRE” training program by “Safeducate”.



Projects and Seminars
Summer Internship

Organization      :      Justdial Pvt. Ltd.,Kanpur.
Project Title        :      Sales Promotion & Data Collection for Justdial Pvt. Ltd., Kanpur.
Project Description : The project involved meeting with corporate, shops, existing users and general public to know the actual position is being hold by “ Just dial Pvt. Ltd.” in comparison with its competitors in a  market.
Duration      :        Two Month


Personal Information

E-mail:                                 vinayakmishra82@gmail.com

Cell No.                               +91 9158438218, +91 6388752646

Passport No.                       L8099280

Address                               Ho. No. 304, Block- C, Near Shiv Mandir Park,
                                              Panki, Kanpur, (U.P.) – 208020

Date of Birth                       12th July, 1982

Languages Known             English, Hindi, Marathi
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