THULASIRAMAN S
Dindigul, India | 9751212425 | thulasiramans10@gmail.com
PROFESSIONAL SUMMARY
Experienced sales and channel management professional with 10 years of experience in agricultural equipment, portable generators, product demonstrations, dealer development, territory management, and business development. Skilled in building dealer networks, managing channel relationships, explaining technical products, supporting customer requirements, and expanding market coverage across Tamil Nadu. Managed 47 dealers at Honda India Power Products and 18 dealers at Perfect House. Appointed 14 new dealers across Tamil Nadu within one year and received the Best Performer Award twice.
PROFESSIONAL EXPERIENCE
Area Sales Manager | Perfect House Pvt. Ltd. — Mumbai
August 2025 – Present
Manage dealer development and channel sales activities across Tamil Nadu.
Manage relationships with 18 dealers and channel partners.
Appointed 14 new dealers across Tamil Nadu within one year.
Identify new business opportunities and expand territory coverage.
Coordinate with dealers to understand customer requirements and improve sales performance.
Monitor dealer performance and provide sales support, product guidance, and business assistance.
Achieved monthly sales growth through dealer development and market expansion.
Handle agricultural equipment and portable generator products.
Sales – Product Demonstrator | Honda India Power Products Ltd. — Chennai
June 2016 – August 2025
Managed and supported a network of 47 dealers across Tamil Nadu.
Conducted product demonstrations for dealers, customers, and prospective buyers.
Explained product features, benefits, applications, operating procedures, and maintenance requirements.
Supported dealers in product presentations and customer conversion activities.
Helped customers select suitable products based on their applications and requirements.
Built strong relationships with dealers, channel partners, and customers.
Supported territory sales, dealer development, market coverage, and customer service activities.
Consistently contributed to monthly sales growth of approximately 10%–30%.
Received the Best Performer Award twice for strong performance and contribution to sales activities.
Handled portable generators, water pumps, tillers, engines, lawn mowers, brush cutters, and agricultural power equipment.
KEY ACHIEVEMENTS
Appointed 14 new dealers across Tamil Nadu within one year.
Managed 47 dealers at Honda India Power Products Ltd. and 25 dealers at Perfect House Pvt. Ltd.
Generated monthly sales growth 
Received the Best Performer Award twice at Honda India Power Products Ltd.
Developed strong market coverage across Tamil Nadu.
Supported sales and demonstrations for agricultural equipment and portable generators.
EDUCATION
Bachelor of Science in Mathematics with Computer Application
Vivekananda College, Madurai | 2011
CORE SKILLS
Sales and business development
Dealer appointment and network expansion
Channel sales management
Territory management
Agricultural equipment sales
Portable generator sales
Product demonstration
Customer and dealer relationship management
Market development
Sales presentations
Product knowledge
Negotiation and communication
Sales target achievement
Team coordination
Agricultural subsidy business
COMPUTER SKILLS
Microsoft Word
Microsoft Excel
Microsoft PowerPoint
Email and internet applications
Sales reporting and basic data management
LANGUAGES
Tamil | English
ADDITIONAL INFORMATION
Total experience: 10 years
Territory covered: Tamil Nadu
Products handled: Agricultural equipment and portable generators
Dealers managed: 47 at Honda India Power Products Ltd; 18 at Perfect House Pvt Ltd
Notice period: 1 month
DECLARATION
I hereby declare that the information provided above is true and correct to the best of my knowledge.
Place: Dindigul
Date: ____________
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