SATHEESH PODUVAL 
Nandanam Punnamparambil
Mallassery, Pathanamthitta                                                                                                                 
+91 6235525824                                   email: satpoduval@gmail.com , leopod@gmail.com 

PROFESSIONAL SUMMARY:

Marketing Manager with 26 years’ experience in Industrial Oilfield products of which 18 years in Oman. Expertise in Marketing Operations, customer relationship, supply chain management as well as in developing, implementing and evaluating Strategies and Policies to address organizations’ evolving requirements.

CORE SKILLS:

	
	Teamwork
	
	Business Development

	
	Communication and networking 
	
	Management Reporting 

	
	Problem solving
	
	Adaptability

	
	Procurement skills of special products
	
	Organizational planning 

	
	Understand buyer needs
	
	Customer Relations 

	
	Team Management & Utilization
	
	Willing to learn



EXPERIENCE DETAILS:



AREA SALES MANAGER ( SEPT 2022 - PRESENT)
AIPL ZORRO PVT LTD, M-21, Badli Industrial Area,Gate No.4,
Phase 1,New Delhi-110042

· [bookmark: _GoBack]Maintaining and increasing sales of  company products NAMED ABRO’.
· Establishing, maintaining and expanding customer base
· Servicing the needs of existing customers
· Increasing business opportunities through various routes to market
· Setting sales targets for individual reps and team as a whole.
· Monitoring team’s performance and motivating them to reach targets
· Compiling and analyzing sales figures
· Collecting customer feedback and market research
· Reporting to senior managers
· Keeping up to date with products and competitors




Operations Executive (June 2015 – JULY 2022)
Al Khalij Enterprises LLC, Sultanate of Oman.
· Maintain effective Customer Base and Customer Relations
· To maintain customer database and inform the prospective customers regarding the new products, facilities and promotions
· To ensure all payments for products are complete for each transaction.
· Coordinate Contracts, Payments and Collections
· Contribute to sales campaign and promotions to maximize sales penetration

Achievements: 
· Effectively introduced new marketing strategy to monitor sales force.
· Biggest profits achieved through HONEYWELL OMAN after taking over the responsibility Seeb International airport in supplying daily consumables
· Reduced the Maintenance Costs of team by 6% through creative Measures
· Sold long unsold products at profitable margins
· Established administrational control & Processes  

Sales Manager  Gala Space Engineering Trading & Contracting Co, Gala, Oman. Structural Steel Fabrication Company.
(April 2012 – November 2015) 

· Determine the requirements of the customer, present process and benefits; arrange prompt delivery of the vehicle for transportation; and ensure customer satisfaction by follow-ups
· Initiated and created marketing practices and promotional activities to attract clientele
· Coordination with Ministries for smooth working of the system
· Maintain effective Customer Base and Customer Relations
· Ensure of adherence to Federal rules and regulations
· Supervise Contracts, Payments and Collections
· Supervise the maintenance and service of the workforce

Al Khalij Enterprises LLC, Sultanate of Oman since June 2003- 2011  
Sales Manager  
 
Sales Unit Head and Sales Operations of various Industrial products, hand tools, garage equipment, safety products, building materials and hardware products, and reporting to General Manager.

· Lead a team of 20 employees while managing the operations
· Accountable for the achievement of Business Goals and Key Operations Measures 
· Managed Planning, Budgeting and Performance of the Unit
· Overseeing the Business Development and Sales Performance
· Continuous Improvements Measures for Smooth Operations, Profits & Cost Reduction
· Ensuring the Compliance to Government Rules and Regulations
· Developing and Managing Relations with Cross Functional Business Teams 
· Timely Resolution of Critical Issues
 
Sales and service assistant. Poduval and Company 1994-2002
In charge of sales of Industrial products and machinery like: KIRLOSKAR/CROMPTON makes Generators, Electric Motors, Pump sets, Monoblock, jet pumps, and Diesel Engine spares. LARSON & TOUBRO switchgears and spares. CROMPTON GREAVES make electric motors. DUNLOP INDUSTRIAL PRODUCTS, OSAHAN/JAI INDUSTRIES make, wood working machineries, Bandsaw & Re- saw. ELGI welding transformers and spares. FENNER/DUNLOP INDUSTRIAL PRODUCTS V Belts. 
Operations & Sales Coordinator.  Bawani Sales Corporation, Goregaon(w), Mumbai. Manufacturing cleaning products, acids, detergents.
(April 1990 – June 1993 )

· Maintain effective Customer Base and Customer Relations
· To maintain customer database and inform the prospective customers regarding the new products, facilities and promotions
· To ensure all payments for products are complete for each transaction.
· Coordinate Contracts, Payments and Collections
· Develop Promotional & Marketing Contents

EDUCATION:

CMS College, Mahatma Gandhi University, Kottayam India (1988)
[bookmark: page2]         	Bachelor of Arts in English Literature. 1985-1988 

  REFERENCES:  Details will be provided on request
  PERSONAL DETAILS: 
 Age & DOB:  53, 28.04.1969
  Marital Status: Married
  Nationality: Indian
  Driving License: Valid India and Oman Driving License
  Availability: Immediate
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