Shaik Mohammad Rafi
Email :-mrafi029@gmail.comPhone:  9492065944 , 9963916944.

Career Objective
Seeking a challenging and dynamic position with a growing firm to add some value for the better growth and profit of the organization along with developing my knowledge and selling skills
Achievement
· Having  10+ years of EXPERIENCEas a SALE EXECUTIVE
· Awarded  as BEST SELLER of the year at MAHINDRA  TRACTORS
· WINNER of  MAHINDER STAR season 2
· Awarded as a  BEST SALES EXECUTIVE for 1 year in ESCORT TRACTORS
· Target Reaching Award and Best Selling Awards for Half yearly and Quarterly WINNER 

Experience
Company Name:Kissan Kraft machinery Tools Pvt Ltd
Designation       : Senior Sales Executive

Key Responsibilities:-
· Handling 7 districts in Andhra Pradesh 
· B2B Sales
· Meeting the existing Dealers
· Meeting the new target customers and converting them into customers


Company Name  : Escort Tractors   (5 Years )
Designation       : Dealer sales Executive (DSE)

Key Responsibilities:-
· Meeting the existing customers
· Meeting the new target customers and converting them into customers
· Solving the problem and queries of existing dealer and customers
· Organizing events at the dealers place to attract more customers
· Making daily call reports and sending them to the seniors
· Attending meetings and monthly closing at dealership


Company Name   : Mahindra Tractors  (4 Years)
Designation          : Dealer sales officer   

Key Responsibilities:-
· Responsible for coordinating with the existing dealer of    the  company 
· Taking orders of the Indo Farm Tractors from the dealer 
· Updating dealers about the change in product price and new product launch
· Meeting the existing customers 
· Solving the problem and queries of existing dealers and customers
Company Name    : Indo Farm Equipment Ltd
Designation          :  Field Officer

Key Responsibilities:-
· Searching for new dealers 
· Giving all the details of the company to the upcoming dealers and explaining them policies for the dealership
· Organizing events at the dealers place to attract more customers 
· Meeting dealers on daily basis and helping them in finding customers 
· Making daily call reports and sending them to the seniors
· Attending meetings and monthly closing at Head office 


Academic details

· BA  from  Ramakrishna college 

· B.P.C  Inter from govt junior college haliya

· S.S.C  from ZPHS govt  school Nidmanoor

Key skills
· Good convincing skills
· Good analytical and problem solving skills
· Hard  working 
· Passionate about my work 
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Personal details 
            Name           : Sk Mohammad Rafi

           Date of birth:  25-07-1977

           Languages known : English, Hindi and Telugu



