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F- 711 Lado Sarai                                                                               Email:    jrawaticfai99@gmail.com
New Delhi -110030	                                                            
CAREER OBJECTIVE
To excel in a high environment to grow with my abilities where I could use my skills for the purpose of high-volume business and success for the organization.
PROFESSIONAL SYNOPSIS
Over 12th years of experience in Sales marketing and operations.
Presently associated with Xtra Power Energy drink pvt. Ltd. Zonal Distribution Manager. Since November 2020 to till date. Establish and maintain constructive relationships with all direct/ indirect distributors expansion across the region.
A strategic planner with cross functional expertise and Developing marketing plans to drive volume business. Market Plan Execution, Experience in implementation of marketing and sales promotion activity.
AREAS OF EXPERTISE & BUSINESS DEVELOPMENT
· Developing effective working relationships with customers through regular meetings;      identifying and obtaining further sales and business development opportunities
· Scheduling appointments with clients; analysing their business requirements and   preparing  presentation to generate business
· Maintaining customer relationships and ensuring customer loyalty through excellent customer service by meeting client needs appropriate to their business 
· Professionally and creatively responding to various incoming Requests for Information   (RFIs) and  Requests for Proposals (RFPs) from clients as well  
ACHIEVEMENT
· Awarded Shield for National Best Performer in North all over India 2010 in ICFAI. and has been published in the Monthly Magazine “The Brand Ambassador” Sep - Oct.2010 issue.
· Best performance Award in achieving the 110% target financial year (2017-2018) Certificate of appreciation for achieving 100+ E. Units.
ORGANIZATIONAL EXPERIENCE
Since September 17th 2019 to September 2020 Jiangmen Yanyang Trading co. LTD.
As Business Development Manager for B2B Sales Since the organization have two Vertical, Chemicals and LED lighting Manufacturing. My responsibility with Industrial Chemicals Corporate sales Vitamin B12, Citric Acid and Aniline, Covering Area Delhi NCR, Mumbai, Gujarat. And LED lighting C&F Distributor partnerships and Data analysis/ reporting. Covering aria Jammu & Kashmir.
     ICRI 
  ICRI (Institute of Clinical research India) 2019 March to 2th August 2019 as Assistant  Admission Manager.
· Meeting targets on Student enrollment Handling Registration process in an efficient manner. 

· Counseling student and parent about the program of the Institute. 
· Effective and prompt response to all queries generated through CRM, Phone, email website and face to face Meeting and Counselling. 
· Handling Registration process in an efficient manner. 
Since March’ 14 to 15th February 2019 working with ICFAI University as Assistant Manager
Job Responsibilities: 
· Conducting and organizing sales promotional activities as a part of brand building and market development effort by mapping the target customers/ audience.
· Organizing exhibitions, corporate events, felicitation ceremonies, trade shows/ conferences and counseling Meets to generate sales of programs in career fairs, educational fairs to promote brand.
· Making LMS sheet for student’s records. Compiling, analyzing and sending the reports to seniors, Making Weekly, monthly reports and sending it to Seniors.
 June’2008 to July 2013- MaxWealth Finance Pvt. Ltd  
Job Responsibilities: 
· Follow Up with student for release for the payment.
· Providing the Support services and queries coordination with HQ. 
· Achieve Monthly Quarterly Target assigned by Head Office.
· Handing the student’ queries, grievances related to the program. 
· Taking the regular feedbacks from the defaulter’s students maintaining daily, weekly and monthly reports, Selling MetLife Insurance policy. 
ACADEMIC QUALIFICATION 	
B.A. (pass) from HNB Garhwal University Sri Nagar, Uttarakhand
PROFESSIONAL QALIFICATION
Done PG Diploma in Innovation Management from ICFAI University Tripura.
Pursuing MBA from Subharti University.
Marketing & Operation Management. 
PROJECTS & TRAINING

· Undertaken 2 Month training in ‘Max New York Life Insurance Corporation Limited
· Study of “Marketing of insurance products 
PERSONAL DETAIL
Father’s Name              :                     (L) Sri.Trilok Singh 		
Date of Birth		:                    02 June 1983
Marital Status		:                    Married                               
Nationality		:                    Indian
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