
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

My Contact 
 

chirag2302015@gmail.com 

9887263139 

Surat 

 

 

Hard Skill 
 

 Data mining and analysis 

 Financial accounting 

 Business valuation 

 Customer Service. 

 Product Knowledge. 

 Work Ethic. 

 Excellent Interpersonal. 

 Trade Shows. 

 Sales Objectives. 

 

 

Soft Skill 
 

 Communication. 

 Teamwork. 
 Problem-solving. 

 Time management. 

 Critical thinking. 

 Decision-making. 

A good Territory Manager is goal-driven, analytical, and 

possesses excellent communication skills. They have a 

strong understanding of customer needs, develop 

effective sales strategies, and use key performance 

indicators (KPIs) to track sales performance. 

 

 

Professional Experience 
 

U link Agri Pvt.Lmd (Agrostar) 
2019 – Present 

Key responsibilities: 

  Analyze current and past financial data.Surat 

  Look at recent financial performance and identify trends. 

 Prepare reports on the above information and communicate the 

insights of these reports to the broader business. 

 Consult with the management team to develop long-term 

commercial plans. 

 Suggest budgets and improvements based on the above 

information. 

  Maintaining customer relationships, meeting sales targets, and 

ensuring efficient sales operations within a specific geographic 

area. 

  Professional tasked with achieving sales targets and knowing 

about competitive products and market trends. 

Education Background 
 

Diploma in Agri.Engineering 

Anand Agriculture University 

Completed in 2018 

Chirag Kindarkhediya 

Territory Manager 

About Me 

mailto:chirag2302015@gmail.com

	My Contact
	Hard Skill
	Soft Skill
	Professional Experience

