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Professional Summary
Dedicated manager with extensive sales experience. Developed leadership and communication skills throughout a 14-year career. Prioritize building relationships with clients and successfully encourage all sales team members to take this approach. Ready to utilize analysis capabilities to improve efficiency and profits, as well as identify areas that can be improved. Organized and capable of managing multiple accounts simultaneously.
Work Experience
Regional Sales and Marketing Head ( AP and TS) in DEEJAY COCONUT FARM PRIVATE LIMITED 2017 to Till date
· Overseeing daily operations, managing budgets, and setting performance objectives.
· Developing and implementing business, marketing, and advertising plans.
· Current Team size 20. 
· Managing internal and external stakeholder relations and negotiating contracts.
· Planning, evaluating, and optimizing operations to be efficient and cost-effective.
· Ensuring company standards and procedures are followed.
· Preparing and presenting monthly, quarterly, and annual statements, analyses, and reports of operations and finances.
· Dealing with escalated customer issues, incident reports, and legal actions.
· Recruiting, training, and supporting general managers as well as conducting regular performance appraisals.
Sales Manager Tata Motors Finance Limited - 2014 to 2017
· Managing organizational sales by developing a business plan that covers sales, revenue and expense controls.
· Meeting planned sales goals.
· Setting individual sales targets with the sales team.
· Tracking sales goals and reporting results as necessary.
· Promoting the organization and products.
· Understand our ideal customers and how they relate to our products.
Product Manager in Shriram Transport Finance Limited 2010 to 2014
· Managed multiple accounts simultaneously to guarantee client satisfaction.
· Performed standard phone and online sales techniques masterfully, as well as going on sales trips and visits with clients.
· Maintained thorough understanding of product information to best answer inquiries and provide information to clients.
Senior Sales Representative Shriram Transport Finance Limited  2007 to 2010
· Performed sales calls daily, developing extensive sales, communication, and service skills.
· Interacted with clients to ensure satisfaction.
· Filled out sales reports and submitted them to superiors.
Education
Bachelor of Commerce, Andhra University
Hobbies and Interests
When I am able to, I enjoy traveling to different areas and immersing myself in the local cultures. To stay fit and active, I try to jog every day, and I often play soccer. I also read marketing magazines daily to stay up to date with market trends.
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