AMARESH CH. MAHAPATRA
Flat No.- B 301, Banyan Courtyard Apartment, Bhagabanpur, Patrapada, Bhubaneswar.
Mobile: +91 9437199917, +91 6372965510, +91 7008222629 (R) 
E-Mail: amareshjoy@rediffmail.com ,   amaresh1506@gmail.com 


Career Objective

Seeking Managerial Level assignments in Sales & Marketing / Business Development / Channel Management with a growth oriented organization. 


SYNOPSIS
· A dynamic professional with over 19 years of experience in Sales & Marketing, Business Development, Relationship Management, Channel Management & Team Management.
· Currently associated with Honda India Power Products Ltd. at Ahmedabad as Area Manager Sales and Marketing wef 3rd April 2023.
· Branch handling and Team handling of Gujrat State.
· Projecting the sale so that optimum level of inventory is maintained.
· Keeping track of new market developments vis-à-vis competition, new products, changing trends.
· An effective communicator with excellent relationship building & interpersonal skills. Strong analytical, problem solving & organizational abilities. Possess a flexible & detail-oriented attitude.



PROFICIENCY FORTE

Sales & Marketing / Business Development 
· Overseeing the sales & marketing operations for products, thereby achieving sales growth.
· Team Handling and monitoring their work for achieving target and complete all work within due period.
· Identifying new streams for revenue growth & developing sales plans to build consumer preference.
· Utilizing client feedback and personal network to develop marketing intelligence for generating leads.
· Devising & implementing pre & post marketing activities for successful launching of new products & Conducting market surveys for effective product launches.
· Conceptualizing and implementing sales promotional activities such as Distributors / Dealers / Retailers meets, Agricultural officials meets, Van campaigns, Rural Mela participations, Live demonstrations etc., as a part of brand building & market development effort.
· Tracking market/ competitor trends to keep abreast the changing client’s requirement/ expectations.



Channel Management
· Developing and appointing new business partners / Dealers / Retailers to expand product reach in the market and coordinating with the dealers & distributors to assist them to promote the product. Appointed more than 35 new Dealers / Retailers in my territory within two years in rural & small markets to improve sale.
· Keeping a close check on the availability of stocks / outstanding figures and ensuring adherence to the defined norms of the company. 
· Responsible for credit control & timely remittances from the market.

Relationship Management
· Building & maintaining relations with clients, generating business from the existing accounts, achieving profitability and increased sales growth.
· Interfacing with clients for suggesting the most viable product range and cultivating relations with them for securing repeat business.
· Providing customised solution from process data inclusive of designing of systems, safety awareness and value addition to customers etc.


CAREER SCAN

Since April 2023 as Area Manager with Honda India Power Products Ltd. Ahmedabad

Significant Highlights:

· Accountable for Sales and Marketing of Portable Generator, Water pumps & General Purpose Engines, Lawn Mowers, Brush Cutters, Power Weeders & Spare Parts through Distributors / Dealers/ Retailers, with various institutional sectors (Gem, Private sectors, NGO & Corporate).
· Preparation of Annual Marketing Plan as per scheduled annual target.
· Responsible for business expansion for Gujrat market as a Area Manager.
· Proper coordination with the team to improve Branch business.
· Proper Depot management to control inventory.
· Effectively manage the channel partner relationship to inculcate loyalty and hence promote a top of the mind recall for our brand.
· Assess local market conditions, identify current and prospective sales opportunities, develop forecasts and business plan.
· Explore new business opportunities in the location, interact with channel partners sales team and follow up with them for specific stocks as per the market demand.
· Ensuring sales budget achievement.
· Conducting sales promotional activities, mechanics training program, customers get together etc for effective brand promotions through team member.






 June 2011-March 2023 as Dy. Manager with Honda India Power Products Ltd. Bhubaneswar.

Significant Highlights:

· Accountable for Sales and Marketing of Portable Generator, Water pumps & General Purpose Engines, Lawn Mowers, Brush Cutters, Power Weeders & Spare Parts through Distributors / Dealers/ Retailers, with various institutional sectors (Gem, Private sectors, NGO & Corporate).
· Preparation of Annual Marketing Plan as per scheduled annual target.
· Responsible for business expansion for Gujrat market.
· Effectively manage the channel partner relationship to inculcate loyalty and hence promote a top of the mind recall for our brand.
· Assess local market conditions, identify current and prospective sales opportunities, develop forecasts and business plan.
· Explore new business opportunities in the location, interact with channel partners sales team and follow up with them for specific stocks as per the market demand.
· Ensuring sales budget achievement.
· Conducting sales promotional activities, mechanics training program, customers get together etc for effective brand promotions.



Special Achievement: 

· After reduction of subsidy amount in new subsidy pattern, tribal farmers are not able to purchase Power weeder due to high farmer share, negotiate with ITDA’s and Agriculture Deptt. for providing subsidy from both Deptt. through Odisha Agro Industries Corporation, able to sale more than 300 Nos. Power Weeders in FY 2021-22 to tribal farmers through OAIC inspite of strong competition with low cost product.
· Sold more than 300 nos Power Weeder through Horticulture Deptt. in North Odisha with strong competition with low cost products.
· Received more than 800 nos Pumpset orders from all ITDA’s from my territory with proper coordination with the Dealers and Deptt. officials.
· Appointed more than 30 nos new Dealers / Retailers in rural area basically in Blocks Head Quarters to reach rural farmers easily.
· Received 475 Nos. Genset Order from PR. Deptt. of Odisha.
· Received 200 Nos. Genset order from Mining Deptt.
· Received letter of appreciation from GM- Marketing for collecting of 777 Nos. Portable Genset DGS & D order from Postal Deptt. (CPMG) Odisha.
· Effectively liaised and got the mandate for Honda Water pumps all range of products in state Govt., Directorate of Agriculture and Food Production, Odisha.






April 2004 – June 2011 as Sales officer with Kirloskar Oil Engines Limited

Significant Highlights:
· Responsible for the marketing of Diesel engines, Spares parts & Gensets through Dealer / Retailer Network across Odisha and increase the business revenue with deeper penetration of the brand.
· Visiting & coordinating with Banks & Govt. Departments to top business opportunities of Engines / Pump Sets under various Govt. Schemes.
· Interfacing with the Sales Representatives of Dealers in various marketing activities.
· Conducting sales promotional activities, mechanics training program, customers get together, dealers meet, van demonstrations, etc for effective brand promotions.
· Improved Engines sale in the assigned territory by concentration on brand promotion and retailing.
· Effectively handled the Project of Pumpsets through SGSY, NFSM & RKVY.


Special Achievement: 
· Got an appreciation reward from Kirloskar Oil Engines Ltd for selling of maximum nos. Varsha pump sets in NFSM & RKVY schemes.


SCHOLATICS
1. Master of Business Administration (MBA) – Marketing from Global Institute of Management, Cuttack under Utkal University in 2003 (December) with 65%. 

2. Bachelor of Science – (PCM) from Utkal University in 1998 with 58%.

PERSONAL DOSSIER:

Date of Birth                 	:	15.06.1977
Marital Status	              	:	Married
Languages Known               	:	English, Hindi & Odia
Hobbies 	    	             :	Travelling
Permanent Address               :            Vill.- Nuarekula,
					 P.O.- Kamakhya Nagar
					 Dist. – Odisha - 759018




Date: 01.06.2023
Place: Bhubaneswar					                       Amaresh Chandra Mahapatra

